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Why freelancing ?

• Sky is the limit for your earning potential
• Ever changing technology brings numerous opportunities on daily basis
• Work on your own hours, and on your own price
• Work from anywhere in the world!
• Start today, even now
• No dress code



Types of freelancers

- Independent contractors

- Moonlighters

- Diversified workers

- Freelance Business owners



What does freelancing mean?

• Freelancing means working without being committed to a
company or based on a contract.

• Usually freelancing is done remotely
• Should be willing to work in client’s time zone
• Should be able to mange yourself and hold yourself accountable
• Can work from anywhere
• All you need is a computer and an internet connection
• You have to negotiate your own rates



Where to start ?
• As the freelancing area is very popular it offers a variety of platforms to get you

started and here are some of them :



Toptal Profile



Upwork profile



Advantages of using Freelance platforms

• Trust is very important factor
• Guaranteed payment
• Availability of lots of projects/clients
• Can easily build your portfolio/ profile



Getting started

• As all the freelancers did, you will have to build your way to success,
so here are a couple of tips to get you started.



Choose your Skill

• Before doing anything you’ll have to chose your area(s) of expertise.
However, you may find that your "secondary" skills can offer up
freelancing opportunities. For instance, if you are a strong writer, then
you have the potential to develop a freelance writing business.



Digital VS non-digital Skills

Digital Skills Non-Digital Skills

Programming Cooking

Content writing / blogging Driving

Graphics designing Teaching

ASO/ SEO Medical Professionals

Social Media Marketing



Build a portfolio

• The world of freelancing lacks the red tape of the corporate world. Many
prospective clients are not concerned with qualifications; they simply want to see
what you have done in the past and judge whether it is the right fit for them

• Online presence is very important
• Create profile on LinkedIn and Upwork
• List your Skills and projects you have done
• Add a professional looking photograph



Start pitching

• Getting your first project is the most challenging part
• Once you have completed your first project with good customer reviews, you

should start pitching for more projects
• Proposal writing is very important



Skills in demand

• Here are a couple of skills that are on high demand in the freelancing
business and also other skills that you have and can use to get started
into freelancing.



Skills which are in demand

• Mobile application Development
• Web Development
• SEO/ASO
• Content writing
• Graphic Designing
• Voice talent
• Social Media Marketing



Your first job

• As important as your profile is, knowing what to do in order to get your first
job is also very important so here are some tips that that will give you an
advantage over other freelancers.



Be patient !!

• You’re full of determination and drive, but your proposals aren’t
getting a response. Don’t think of it as something bad; be patient. You
may need a day to get your first response or three weeks; you never
know.



Carefully read the job description

• Every client is looking for the best freelancer to suit his needs so it is
very important to read the description because it will first help you
see if the job fits your skill and it will also help creating a great
proposal and by doing this you let your client know you are serious
about the job.



Prepare a strong proposal

• The proposal you submit is one of the most important things a client will look
closely, avoid using templates always write unique content

• It should be obvious that your proposal is written specifically for them and
addresses details they mentioned in their work description

• Write about
• Your understanding of the project
• Your proposed solution
• Similar projects that you have done in the past
• Always mention your time-zone and availability
• Ask questions about the project to show your interest in the project



Payment Models

• In the business of freelancing there are 2 ways of getting paid.
• This can either be by hours of work or being paid a fixed price.
• Pretty much all freelancing platforms allow you to choose which way

you like more.
• But before choosing here are some things you should know about these.



Fixed payment

• This type of payment allow you to set a price for your work with your
client. It is a good method because you know exactly how much you
will be earning and if the right price is set both you and the client will
get satisfied.



On the other hand…

• This type of payment can sometime turn into a horrible decision
because the client may not like the work or need additional changes
and revisions that can add hours -- or days -- to your schedule. If a
fixed price project escalates, or more elements or issues complicate
the job, you could be stuck losing time and money.



Hourly payment

• An hourly rate is generally most beneficial to the freelancer and
should be used when you're not certain of the job's parameters, such
as the deadline, revisions or approval process. If you're working in-
house, this is the most convenient and advantageous way to bill: You
work a set number of hours and get paid your hourly rate for the
actual time you spend on the project.



Methods of payment

• Money is a very important aspect of this job so you should
know how you can handle your profit.



5 rules of every successful freelancer

• Be focused on your work
• Be patient
• Don’t Hold Back
• Communication is the key
• Do what you know best



Pros of freelancing

• Flexible Schedule
• Work on projects you like
• You stay connected
• You are your own boss
• Work from anywhere in the world



You are the boss

• The moment you start working as a freelancer you take upon you the
responsibility of being a boss, your own boss.



Are you ready for a challenge ?

• It can sometimes be very challenging to be a freelancer as
you may have to work on multiple jobs at once and do
them right. You’ll also have to always be searching for new
jobs and this can represent a challenge sometime, so are
you up to it ?



Tips of the trade

• 1. Don’t get stuck with only one platform :

A very good way t make money fast out of freelancing is to extend your
profile. Don’t just stick with one website, go ahead and try more at
once.



Tips of the trade

• 2. Don’t be afraid :

• You may find out that you are not sure how to do something or you
are not able to do it after you have taken the contract. Well, don’t be
afraid, talk to your client and try to find a middle way so everything
works out both for you and for him.



Tips of the trade

3. Don’t be afraid to negotiate :

The money you take on every job represents the skill you have. If you
think the price is not high enough for you negotiate I or don’t take the
job. Some clients may put smaller prices because only freelancers who
trust and know their skill will negotiate.



Tips of the trade

• 4. Work with other freelancers :

• A good way to get you started is to analyse other freelancers profiles
and see what you can improve on yours. Also most platforms want
their freelancers to become better so they will organise webinars,
attend those because you can find very good information.



Success Story
• 19 year old Muhammadu Mifras belongs to small village in Sri Lanka
• Initially he helped his father manage hotel and do daily chores
• He was a bright child and had interest in computers
• His father accumulated a lot of debt and could barely make ends meet
• His first attempt at freelancing was by chance when a friend need help to host a website
• Another friend encouraged him to start freelancing so he created an account on Fiver
• He learned all the technical skills by watching YouTube videos
• After that he started taking web development classes using Udemy
• Later, he started developing Shopify plugins and joined Shopify affiliate program
• Within an year his life changed completely when he became a Shopify expert
• In October 2016, alone he was able to earn 6,000 USD
• Within 8 months he was able to pay all his father’s debt (which was around 18,000 USD)
• Since then he has travelled around the world, while still working remotely



Conclusions

• Freelancing can serve as lucrative source of income if you have the
right skills

• Focus on your areas of strength



Any Questions ?





Angelist jobs


